MY TRUSTED LENDERS

Loans on Property and Homes:

LARRY URBANSKI
Movement Mortgage
larry.urbanski@movement.com
503-624-1513

SAMANTHA JOHNSON
OnPOint CCU
Samantha.Johnson@onpointcu.com
971-280-3909

JONELLE KNIPE
Mortgage Express

(503) 475-7195
jknipe@mtgxps.com
mtgxps.mymortgage-
online.com/JonelleKnipe.htm]

BRIGITTE ERICKSON
Advantage Mortgage
brigitte@findtheadvantage.com
503-282-1882

GEORGE SANDOVAL
Guardian Lending
971-244-2389
George@guardianlending.com
Guardianlending.com

Manufactured Lending Officers:

JONELLE KNIPE
Mortgage Express

(503) 475-7195
jknipe@mtgxps.com
mtgxps.mymortgage-
online.com/JonelleKnipe.html

LISA MCCORMICK
Cross Country Mortgage
503-931-2185
Lisa.mccormick@ccm.com

TYLER YOUNG

21st Mortgage
Tyleryoung@21stmortgage.com
800-955-0021 ext 1272

FAST MOBILE HOME LOANS
www.fastmobilehomeloans.com
info@fastmobilehomeloans.com
1-877-365-3376

MELISSA TIPPEY
Advantage Mortgages
503-881-4401
tippey@findtheadvantage.com

STEVE DEAL

Manufactured Home Loans
rbalding@manufacturedhome.loan
973-983-5626
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PARTNER WITH YOUR REALTOR

T1Get local insight

|Get to know neighborhood inventory
~1See what the local trends are

|Gain access to off-market properties
~ |Review market averages

|Complete needs assessment

GET PRE-APPROVED

“JUnderstand what you can afford

|Determine your monthly mortgage payment
“lUnderstand your debt ratio

|Prepare for escrow
~]Obtain a pre-approval letter

FIND YOUR NEW HOME

“JCompare home and neighborhood averages,
narrow down neighborhoods you want

“|Favorite homes
INix homes that don't meet the mark

"~ ISchedule home tours and plan an itinerary
with your agent

“]Decide on your dream home

MAKE OFFER & NEGOTIATE

“|Review contract terms and time limit for offer
|Negotiate purchase price

“Jldentify an Escrow/ title company
|Shop home insurance options

_IPrepare for down payment, earnest money

“]Choose a target closing date

~|Sign the offer

| Deliver escrow check within 3 business days
|Stay in close contact with your agent

UNDER CONTRACT

| Secure a home loan / Lock in a rate if it's not yet

locked in.

_] Acquire home insurance and send proof to your

lender.
| Request list of what conveys with the property
—]Schedule home inspection/negotiate repairs
“]Acquire a property disclosure from the seller
| Order an appraisal if cash offer (or lender will
order appraisal.)
“ ] Neutralize contingencies. Input any
contingencies that may be specific to your area
nduct a title search
hedule your closing with Escrow / Title Co.
éélidify both contract effective and allowable
ove-in dates
?ertify funds for closing
ay in close contact with your agent, lender,
and title company
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BUYING

BEFORE YOU CLOSE

[ Transfer funds for closing id directed by
lender or Escrow Co.
| Reserve a moving company set a moving
| date
Change your address through USPS, your
| |bank, and other instances
Set up your utilities to be activated or
[ transferred
| Confirm that all contigencies are resolved
| |Schedule the final property walk-through
Designate a safe, dedicated space to save
your final paperwork
| | Stay in close contact with your agent, lender,
and title company

CLOSING DAY: WHAT TO BRING

| Connect with your lender or Escrow Co to wire
down payment funds. You'll need to cover the
cost of closing and the down payment.

| Bring a printed or Emailed confirmation of
your wire transfer

| Government-issued Photo ID(s)

| Social Security numbers

| Home addresses from the last 10 years

| Proof of homeowner's insurance

| Your copy of the contract

| Your checkbook if direct

CLOSING DAY

[ Sign closing disclosure, promissory note, and
all other documentation

| Title transfer

| Deed delivery

| Save your paperwork in your pre-designated
spot

| Getyour keys - congrats, it's all yours!




FINANCIAL
Chectlist;

Use this financial checklist to help keep
your budget in check.

;;ﬁ% CLOSING COSTS

7 Closing fees include things like the
attorney's fee, survey fees, Escrow or title
fees, Realtor commissions, Inspections
and document preparation fees.

‘N DOWN PAYMENT

Your down payment is the money you
pay at closing. It's the difference
between your mortgage amount and
your purchase price of your home.

EARNEST MONEY

Earnest money is an upfront deposit that
¥ gets applied to your down payment or
closing costs.

&

APPLIANCES/FURNISHINGS

When budgeting for your new home,
remember to set money aside for
appliances and furnishes that you will
want to purchase upon closing.

ol

INSURANCE

Depending on your loan program and
down payment amount, you may pay
mortgage insurance. Homeowners
insurance is also required.

Q

\§ MAINTENANCE

d It's suggested that homeowners put
aside money to cover maintenance from
lawn equipment to household tools.

ﬁ? PROPERTY TAX
This varies depending on the state you
reside. This also depends if you set up an
escrow reserves account with your
lender.
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A

Make sure to do or are doing the following in the exterior or interior.
This will ensure that we can get you the highest price for your home.

o\
k)

EXTERIOR PREP INTERIOR PREP
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ONE HOUR SHOW READY

There is a high possibility while your home is on the market that
there will be short-notice showings. Although I'll always try my best
to schedule well in advance, a qualified potential buyer could be in
the area and wants to add you on their tour once they see your sign.

Here is a checklist you can use to easily get your home ready fast!

1 HOUR SHOW READY CHECKLIST

Make the beds, pick up toys, and clothes from floor
Grab a basket and take personal valuable items

Wipe down toilets and put the lids down

Wipe down all counter tops and sinks & mirrors

Make sure bathroom towels are clean, match & straight
Vacuum all carpeted areas, sweep all surfaces

Sweep front steps, wipe mat & clean front door windows
Straighten sofa pillows, put extra blankets away

Open doors to all rooms

Open all blinds & turn on all light in the house

Make sure the house temperature is comfortable

Wipe down Kitchen counters, sink, floors, and put food

items away
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